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About Opiq
•	 We create software for educational publishers and end users

•	 Spin-off from Avita Publishers

•	 5 years of existence

•	 12 own people + 10 from two software companies



Digitalization is Extremely Complicated
•	 10+ years of investments, still less than 5% of market share

•	 Paper	is	very	good,	familiar	and	efficient	

•	 Creating software is expensive, time-consuming & risky

•	 Publishers can’t be successful in digital only by themselves

•	 Digitalization has to create new value



Our Approach and Innovations
•	 One product – a web-based interface that works on any device

•	 Subscription-based curriculum service

•	 Competition on content not technology

•	 Publishers work by themselves on Opiq CMS

•	 Integrations with other systems (school management tools)

•	 Opiq is a new layer between the textbook and the user
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Current Affairs
•	 Two of the biggest publishers are on Opiq, others are coming

•	 120+ study kits, ~60 more to come on this school year

•	 Government has desire for such a service and is paying for it

•	 Rapid growth in adoption and engagement

•	 We hold and share the structured analytics





What to Keep in Mind
•	 Changes in educational system take time

•	 Digital requires a shift in thinking and attitude from all the 
parties involved

•	 Digital doesn’t kill paper, but changes it and vice versa

•	 Publishers can’t cope with the challenges alone
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